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E8 B4 B8 E5 95 86 E5 c67 270938.htm 1. We think your offer is
too high, which is difficult forustoaccept. J OO0 O O OO0 OO
OO0O00000000 2. Our offer is reasonable and realistic. It
comes in line with the prevailingmarket. 0 O O 0 0O 0O 0O O O O
JOo000000o0dodododao 3. fyouinsist on your
price and refuse to make any concession, there will be not much
pointinfurtherdiscussion. D OO0 000000000000
DOo0o0odododon 4. Lets have your counteroffer. [
0 OO 0O 5. We make a counter-offer to you of $150 per metric ton
FOB.London OO OOOODOOOOOOO1500 00O 6.
Your counteroffer is too low and we cantacceptit. [ [ 0O O O O O
OO0O000000 7. Itsabsolutely out of the question for us to
reduceourpricetoyourlevel DO 0 OO0 O0O0OOOOOOO
OO 0000 8. We cant accept your offer unless the price is
reducedby5%. 000000 0O00000O00OO0OO0 9.
Im afraid | dont find your price competitive atall. 0 [ O O O O [
00000000 10. Still, 1think it unwise for either of us to insist
onhisownprice. 100 OD0O0O0O0OO0OOOOOOOOOO
[ 00 0O 11. Il respond to your counter-offer by reducing our price
bythreedollars. D O OO0 O OO O OO 300 12. If the price is
higher than that, wed rather call the whole deal off. 0 0 O 10 OO O [
DJO00000d0o000oo0ooooonoOond Thank
you for your inquiry. J 0O O 0O O 0O O O Words and Phrases



inquire J 00 O 0O OO OO toinquireabout O ...[J [0 to make an
inquiry 0 O 0O 0O 0O ...00 O inquirer I O O enquiry O [
Inquiry sheet 1 (1 [ specific inquiry U LI I [ an occasional
inquiry O O O O to keep inquiry inmind O O O O {$isbest} May |
haveanideaofyourprices? D 0 D OO OO0 O OOOOMO Can
you give me an indicationof price? 0 O O O 0O O 0O O O O Please
let us know your lowest possible prices for the relevant goods. [ [
OO000000o0non Ifyour prices are favorable, I can
placetheorderrightaway. J OO0 0 0000000000000
[ O O When can I have your firm C.1.F. prices, Mr. Li? 1 O I O
JO000000000000000 Wed rather have you
quoteus F.O.B.prices. 1 0 O OO0 00O OO O Would you
tell us your best prices C.1.F. Humburg for the chairs. I [0 [ [0 [
DO0000000000000 Wordsand Phrases favorable
OO0 firmprice O O O O O Will you please tell the quantity you
require so as to enable us to sort out the offers? J 00 O O OO O O [
JO000000000000000 Wed like to know what
you can offer as well as your sales conditions. 0 O U 0O 0O 0O O O O
DO0000000000000 How long does it usually take
youtomakedelivery? 0 0 OO O OO OO O OO Couldyou
make prompt delivery? [0 O 0O U 0O O OO O Would you accept
delivery spread overaperiodoftime? 0 U OO0 OO OO0 OO
000000000 Couldyou tell me which kind of payment
termsyoullchoose? U O U OO OO OOOOOOOOO WIll
you please tell us the earliest possible date you can make shipment?
OO000000000000 Doyou take special orders? L [



OO0000000O Couldyou please send us a catalog of your
rubber boots together with terms of payment? 1 0O U 0O U 0O O O
Jo0000o0dodododododod heinquired about
the varieties, specifications and price, and so on and so forth. [0 [J [J
OO000000000000 We have inquired of Manager
Zhang about the varieties, quality and price oftea. 0 O O O O O O
JO0000000000000000 Words and Phrases sales
conditions [ OJ UJ [0 to make delivery [ [J to make
prompt-delivery 0 00 O O paymentterms [ [J I [ special orders
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