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1 1.Cash award [J [0 OJ O A: How about cash award to push the
sales?B: We can consider that. But how much should we offer?AL] [
Jo0odobododoodoBoooooobooonOon
2.Close the deal OJ [ [0 [J A: We need to close the deal as soon as
possible.B: I understand. We need cash. ALl 0 U O 0O 0O OO 0O O
OB OUOOU0O0OO0OOOO3Coldcallsd IO A: Do we
make cold calls?B: We dont. Its not very effective. ALl [J [ [J [0 [
JOo0O0BOUOOUOOOOOOOOOO O 4.Collection of
payment [ [J A: What is the term of collection of payment?B: Thirty
daynetAUO O OOOODOOOOBO30LOOO

[1 5.Customer visit [J [ [J [0 A: There will be a customer visit next
Wednesday.B: We will getprepared AU D OO0 OO OOOOOB
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