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O.0000000000 l.certainly,as long as you can ship the
goodsbheforedec. U UL LI UOOOOOOOOOOOOOO
2.certainly,but you must openthel/contime. O O O OO0 O O
0000000 3.certainly,if the conditions turn better. 1 O U [
OO00000000 4i1don” tmind,aslongasit’ snecessary to
extendthel/c. OO O0O0OO0OOO0OOOOO 5.idon’ t
mind,but the |/c must be opened beforedec. 1 O O OO0 O OO
O 00000000 6.don’ tseewhy not,as long as the price is
reasonable. D 0 OO0 0O0O0O0O0OOOO0OOO 7.idon” t
see why not,but the price should be a little bit lower. O O O O O O
DO0o0o000ooo0Oodon 8.1 dbehappyto,aslongasthe
quality issatisfactory. 1 U O 00 dooodoood 9r |l
have it ,provided the priceisreasonable. 0 O O O O OO 00O OO
0000 107 mquite prepared to ,if the conditions permit. [ [
OO0O0000000000 11.of course,butdon’ tincrease the
priceagain. 0 0 OO0 O0OOOOOOMO 12.yes,as long as the
priceisreasonable. 0 00 O O 0O O 0O O O 0O 13.yes,but that rather
dependsonthepricelevel DO OO0 OOO0OOOOONO 14
suppose so,butdon’ tincreasetheprice. 1 D OO OO OOOO
[J OO 15.1suppose so ,if you cooperate withus. O 0O 0O 0O 0O O O O



0000000 16.no problem,but you must make a good
arrangement beforehand. D U O 0 000000 odoodd
17.why not,if the conditionspermit. D O O OO0 0000000
(1 O O 18.yeah,but you should ask the manager for permission. [
DO00000000000000 19.by all means,provided that
yougiveusadiscount 0 0 00000000 O0O0OOOO 20.
see nNo objection whatever,but you should open the I/c at once. [ [J
JO000000oo0odoooonoon 21.very well,but
you’ dbetterremindhimonceagain. D OO0 0000000
0 0O 0O 0O 22.naturally,so long as the users are satisfied with the
quality. 1 OO0 00 ododododon 23.°7 mperfectly
willing,butletmehavealook. 0 O OO OO0 O OO0OOOOO

O O0.00000 Lididn” treally wantto extend the l/c. O O [
00000 2idon’ treally fancy doning business with him. [0 [
OO0000000000 3.have certain reservations about
increasingthepricee D U OO OOOOOOOOOONO 4.
wouldn’ tbewilling. O O 0O OO OO 51 mnotsure we would
find ourselves able to ship the goods withi this month. [0 [ [0 O [
DO000O00dodoo e.r mnotreally willing to buy it at
suchahighprice. OO0 ODO0O0O0O0OO0OOOOOOOO 7.1 d
be a bitawkward,actually. O O O O O 0O O OO 8.¢ mafraid i can
' tpossibly openthel/cthismonth. DO OO0 OOOOOO 9.
' d like to be able to,but your price is not reasonable. LI [0 [ [0 [
JO0000000000000 10.0wishicould,but i have to
ask the manager forpermission. 1 O 0 000000 ododo
00O 11.it" snotthatidon’ twantto,butthatican’ t. [ [ [



OO000o00dod 127 mnotkeen onworking indoors all day
long DO OO0 0O0OO0O0OO0O0OOO0OO.00000 1" drather
not,actually,i have to meet the customer at the airport. [ (1 [J [0 [
Jo00doooooooooodod 28 msorry,icould t
possibly acceptyoursuggestion. U OO0 0000000000
3.can’ treally see how i can persuade the customer. 1 00 [0 O O [
00000000 4.onlywishicould,but i have already bought
somefromothers. D 0O OO0 O0OO0OOOOOOOO
5.would if i could,but costistoohigh. D D OO0 OO0 OO0 OO
OO0O000000 6.sorry,ican’ tseeyou off at the airport. [ [
DO000000000000 7.regret to say we find ourselves
unable to catch the last steamer of thismonth. U 0O OO 0O 0O O O O
DO000o000o0ooodooond 81 vegiven this matter a
treat deal of thought but we cannot reduce the price. U 00 I 0O O [
JO00000000000n0 9.that’ squite out of the
question,i’” mafraid. 1 OO0 OO0O0OO0OOOO 10.7 msorry to
say it" s not possible to comply with your suggestion. [J [ [ [0 [
OO0O000000 117 msorry tosay that” s really not possible.
DO000000o0oO 1207 msorry to say we cannot wee our
way to find anew customer likehim. D OO0 000000000
0000000 13.F7 mafraid there can be not question of
effecting the shipment withinaweek. J OO0 O 00000 OO0
O 14.well,ithink i’ dprefernottocome. OO0 O OO O0OOOO
15." mnotsureicouldcomeactually. D OO OO OO0OOOn
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