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OO000000000000 Basic Expressions A. Commission
1. Please quote us lowest price C.1.F. Los Angeles inclusive of our 5%
commission, stating the earliest date of shipment. I U OO U 0O O O
0000000000000 0000000 0000
[1 2. In view of our long-standing business relationship, we would
like to allow you another 2% commission for further promotion of
ourproducts. J OO0 oU0oooooooooo
D000 ouooooboododn 3. Weshall
remit you a 5% commission of invoice value after payment is
effected DU O UO0O0O0OOODOOD0OOOODOOOOOON
[0 0O O 4. We request you to deduct our commission from the



invoice. 1 O 0OUOO0OUOO0OOOOOOOONO 5. Please
grant us a 4% commission as a special consideration. U [0 [J 0 O O
OO000000000 6. We usually pay our agents a 5%
commission of thevalueforeachdeal O O O OO OO0 OO0
Do000o00dooooooodon 7. We could make an
arrangement with you, not a special discount. 0 00 O 0O 0O O O [
OO0000000000 8. Moreover, when other customers get
to know it, they are likely to raise questions. U [0 0 O O 0O 0O O O
DO0o0o000ooodoond 9. Usually we pay commission
onthebasisof C.I.LF.value. D OO OUOCLFOOOOOOO 10,
A five-percent commission will certainly help you in pushing your
sales. OO OUOO0OO0OO0OOOOOOOONO 11. From
other suppliers, we get a higher commission rate for the business in
thisline OO UOO0OO0O0OO0O0O0OO0OO0OOOOOOOONO
00000 12. We regret that we can’  t allow you a 5%
commission. 0 O OO00O00OOOOOOOOON 13.We
will give you back a 5% commission by check. [0 I U 0O U 0O O O
OO0O00000000 14. We are anxious to know your usual
practice ingivingcommission. 1 OO0 000000000
[0 0O 15. 1" m afraid it goes against the usual commercial practice
nottoallowacommission. D OO0 O 0000000 OO00MO
16. It" s really impossible for us to make any concession by allowing
youanycommission. U 00 00000000000 ooOo
0000000 17. Ascommission agents we do business on a
commissionbasis. J 0000000000000 0OOOON
[J OO 18. We wish to be your agent in our district if the



commissionrateisfavorable. D O D OO0 OO0 00O OOdn
O0O000000O 19. You may invoice the goods at contract price
minus3% commission. J 00 0O 0000000000000
0 00 00O 20. The commission shall be paid either by means of
goods covered under this contract or by check. 0 O 0O 0O O O O O
0000000000000 B.Discount 1. We give aten
percent discountforcashpayment. 1 OO0 0O 00O O0OOOO
0 00O 2.Right now, jeansareatadiscount. J O OO 0O 0O OO O
[1 3. We are prepared to allow you a special discount of 5% to
compen- sate for the trouble we have caused. O U 00 O 0O 0O O O O
OJ000000000000000000b00n 4.The
highest discount we can allow you on this article is 10%. U [0 [ [J
DO000000000000000 5 We have replaced the
broken glassware. In addition, we offered the customer a 4%
discount 00000000000 ooooooooon
0000000 6. We hope to enlarge our trade with your
country and intend to grant you a 5% discount. [0 O [ O 0O O O O
J000000000000odooOgn 7.Havinggivenita
further thought, we think that 5% special dis- count on price will
help you enlarge your trade in Africa. D U OO0 OO0 0000 OO
DJ0o00ooooooooooooooooooonn s.
We are prepared to allow you a special discount of 3% if your order
exceeds $5,000. 0 000000 DOO0O0OO0OOOOODOO
OO0O0000000 9. Adiscount can be deducted from the unit
price. J OO 0OOOOOOO 10. The 5% discount can be
deducted from the L/C and after shipment we will send you a check



tocoverthe3% commission. 1 D OO0 o0 oododn
J0o0d0oodooooooooooooooooooo
[1 0O 11. To be frank with you, a discount of 4% wouldn’ thelp
verymuch. 0O 000000000000 OONO 12. We
usually get 5% to 10% discount from our suppliers. O I 00 O O [
00000 0o0d0oodoooondan 13. Ifyour order is
large enough, we can allow you a higher discount on our price. O [J
OJ0000000000000000O0 14. Because of their
poor quality, we have to sell the goods at a 5% discount. I [ [J [
D000 000000000O000000 15. Itwas only after
much persuasion that the buyer finally agreed to accept the goods at
a discount of 10% off the quoted price. D O O O 0O O 0O O 0O O O
DO0000000000000 Conversations Dialogue 1 A:
Hello, Mr. Kubat. | am glad to meet you here at the fair. B: Likewise.
Take a seat, please. How about a cup of tea? A: Good. Thank you. It
seems your business is prosperous. So many customers here. B: Yes,
not too bad. Our sales are going up year after year. And we still have
a large potential production capacity. A: Well, do you think of
choosing a commission representative or agent abroad to promote
your sales? B: That’” sagood idea. So far, we have several agents
abroad. A: We are willing to be your agent in Thailand for
hand-tools. What’ s your idea? B: It coincides with our desire. A:
Then, what” s your usual commission rate for your agents? B:
Usually, we give a commission of 3% to our agents. A: 3% is too low,
| think. You see, we have a lot of work to do in promoting the sales,
such as advertising on radio or TV, printing booklets, leaflets,



catalogues and so on. It all costs. 3% is not enough. B: Don’ t
worry. We’ Il allow you a higher commission rate if your sales score
a substantial increase. A: You mean to say[] [1 B: Now, if you sell
US$ 2 million worth of hand-tools annually, we can only allow 3%
commission. If the annual turnover exceeds US$ 5 million, you can
get 5% commission. What do you think of that? A: It sounds OK.
Then how do you pay the commission? B: We may deduct the
commission from the invoice value directly or remit it to you after
payment. A: All right. If it is okay,we would like to sign an agency
agreement with you immediately. B: Think it over. We hope to keep
a good business relationship with you. A: Thank you for your help.
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