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https://www.100test.com/kao_ti2020/645/2021 2022 2010 E5 B9
B4 E5 88 9D c95 645205.htm 1 How about feed-back from your
retailersandconsumers? J 0 U OO0 000000 OO0OO?2
We have thatright hereinthisreport. D O 0 OO0 040000 3
Could you tell me some more about your market analysis? J [J [
DO0O000000000000?4 Yes, our market analysis tells
us our prime user will be between40and 60. O O O O O 0O O O O
J000o00od0oooodooooboOooOo4o06e000 5
How soon can you have your product ready? 0 O U 0O O 0O O O

0 00O OO ?6 We certainly expect our product to be available by
Octoberl. 00O 0O0OOO0OOOWWOOIOO0O0OOO 7Howdid
you decide that productwassafe? 0 D D OO0 OO0 OO0 Q00?8
Whats the basis of your belief that the product is safe? 1 1 (1 [ [
000000 0?91d like to know how you reached your
conclusions. 1 0 OO UOOOO0OOOOOO 10 Why dont
wegototheofficenow? L 00 0O O0OOOOOMO?11 Istill
have some questions concerning our contract. U 0O O O 0O O O
000000 12 We are always willing to cooperate with you and if
necessary make some concessions. 1 0 0 OO0 0000 O00Oo
000000000 13 Ifyou have any comment about these
clauses,donot hesitatetomake. U O 0 OO0 0000000
000000 14 Do you think there is something wrong with the
contract? 0 J O 0O OO 0O O O 7?15 Wed like you to consider our
requestonceagain. 1 OO0 OO0 O0OUOOOOOON 16



Wed like to clear up some points connected with the technical part
ofthecontract. 1 0 D00 O00O0OU0O0OOOOOOOOOO
[1 00 17 The negotiations on the rights and obligations of the parties
under contract turned out to be very successful. O O 0O O O 0O O O
OO000000000000O 18 We cant agree with the
alterations and amendmentsto thecontract. O O O O O O 0O O
00000000 19 We hope that the next negotiation will be the
last one before signingthecontract. U 0 U O OO0 OO 0O0OO O
DO0O0000000000 20 We dont have any different
opinions about the contractual obligations of both parties. (1 [ [J [
O000000000000o00o0noOgn 21 Thats
International practice. We cantbreakit. 1 O OO O OO 0O OO O
[0 O 0O 22 We are prepared to reconsider amending the contract. [
DO00000000000 23 Well have to discuss about the
total contractprice. 1 O U OO O0OO0OOOOOOOOOMO
24 Do you think the method of payment is OK for you? [ [J [0 [

O 0O0O00OOO?25We are really glad to see you so constructive in
helping settle the problems as regards the signing of the contract. [
JO0o0d0o0ooooooooooooooooonoag 26
Here are the two originals of the contract we prepared. [1 [ [1 [ [
OO000000000 27 Would you please read the draft
contract and make your comments about the terms? [ [J [ O O [
JO0o0doboooooodonooobdn?28Whenwill the
contract be ready? 1 [0 [0 J OO O [ ? 29 Please sign a copy of our
Sales Contract No.156 enclosed here in duplicate and return to us for
ourfile. JOOO0000O000O0OOODOOOOONONO



00O OO 30 The contract will be sent to you by air mail for your
signature. 1 O O 00O OO0 OO O 31 Dont you think it
necessary to have a close study of the contract to avoid anything
missin?J 000000000000 oooouooooaa?
32 We have agreed on all terms in the contract. Shall we sign it next
week? D OO0 O0O0O0O0O0O0OO0OO0OOOOOONO?33We
had expected much lowerprices. 1 O 00O O 00000 34
They are still lower than the quotations you can get elsewhere. [1 [
Jo0ododododododnd 351canshow you other
quotations that are lower thanyours. D O U OO0 OO0 00 OO
DO000000000 36 Whenyou compare the prices,you
must take everything into consideration. J O O O 0O 0O 0O 0O O O
DO00000000000000 371 canassure you the prices
we offeryouareveryfavorable. 0 0 OO0 U000 OO0OO0OOO
[ 0O O 0O 38 1dont think youll have any difficulty in pushing sales.
DO00000000000000 39Butthe market prices are
changingfrequently. 0 0 OO0 OO0 O0OOO0OOONO 40 Itsupto
youtodecide. D 0D ODOODOO 100TestD DO OO OOOMO
Jo0d0o0d0ododododO www.100test.com



